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Holiday Travel Tips

Giving with a Personal

Touch

Three Easy Ways to

Leave Your Legacy

IN  TH IS  I SSUE

Martha Jane Watson lived a life of stewardship.

She understood from a very young age that all

she had was a gift from God to be shared with

others. Jane learned this from her parents. As

active members of St. Mary Queen of Peace

Catholic parish in the Diocese of San Angelo,

her family shared their gifts with their parish

family. A fellow parishioner in Jane’s

confirmation class remembered her family as

“the glue that held it all together” with their

servant leadership in the parish.  

SERVANT  LEADERSHIP  AND  LEGACY

THE  INSP IRAT ION  OF  MARTHA  JANE  WATSON

Martha Jane Watson 

 May 14, 1934 - June 17, 2018



Your estate plan is the combination of

documents that determine how your assets will

be managed and distributed. When you create

this plan, one of the most helpful things you can

do for your family and beneficiaries is to spell

out in detail how you want your estate to be

handled. 

 

A critical part of that process is naming an

executor, known as a personal representative in

many states. The representative holds an

important job, serving as the quarterback of the

estate settlement process. It is essential to

entrust the right person to oversee the

execution of the terms outlined in your will.

YOUR  ESTATE  PLAN 'S  QUARTERBACK

HOW  TO  CHOOSE  A  PERSONAL  REPRESENTAT IVE

Jane’s life of service began by sharing her time and talents in school organizations and

continued as a first grade teacher at a parochial school and then as a legal secretary

following her graduation from college. Later Jane would further her education and

become a family counselor in order to help children and families. During this time Jane

never forgot the example her parents set for her. She became an active member of Most

Blessed Sacrament Catholic parish in Arlington and with other charitable organizations.

A friend, upon remembering the life of Jane, commented, “Her smile, which she readily

shared, could light up a room!” 

 

Jane shared everything, even her smile! Upon her death, Jane continued to share by

making a provision in her will for her parish and other important causes. Jane’s example

is a reminder to share with others the gifts that we’ve been blessed with. A planned gift

can be a way to continue to serve even after our life on earth. Like Jane’s gift, these

provisions can make a difference for a parish, a Catholic school, a ministry or the

Diocese and demonstrate the importance of sharing all we have.

CONTINUED FROM PAGE 1
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LEADERSHIP  AND  LEGACY . . .

The Basics of a Personal Representative 

If being a personal representative of a will seems like a big responsibility, that's

because it is. When it comes time to choose that person, you should pick someone

responsible, organized and trustworthy. Common choices for an executor are a spouse,

an adult child, a sibling or a close friend.



QUARTERBACK . . .
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Your personal representative undertakes

many important responsibilities,

including: 

  +Notifying all interested parties and     

 agencies of your death. 

  +Paying creditors and outstanding         

 taxes. 

  +Distributing your assets according       

 to your will. 

 

The Best Person for the Job 

When selecting a personal representative,

the most important consideration is

whether the person can handle the

various responsibilities of administering

your estate. Many people select an

executor based on their relationship to

the person. This can quickly become

disastrous when that person discovers

that he or she is not suitable for the work. 

 

If you don't have a friend or relative you

trust to complete these duties in a

satisfactory manner, don't worry. You

could name a bank or trust company to

handle these matters, for a fee. Many

banks have experience administering

estates, particularly larger ones. 

 

Importantly, be sure to ask your selected

representative before you name them as

your executor. Ensure that they agree

they're up to the task. 

 

  

CONTINUED FROM PAGE 2

A  PERSONAL

APPROACH  TO

GIVING

A gift in your will is a heartfelt way to             

support your parish, school, the Catholic   

Diocese  of Fort Worth  and other

organizations that are close to your heart. It's

an easy way to support the Catholic Church

in the future without using any of your assets

today.  

There are two special features that make this

a popular type of gift: 

1. Flexibility. A gift in your will lets you

balance your charitable goals with the future

needs of your loved ones. Because you aren't

parting with assets today, you don't have to

worry about living expenses and future

medical costs should you need the assets

during your lifetime. Plus, you can change

your mind at any time. 

 

2. Versatility. You can give a percentage of

your estate to the Catholic Diocese of Fort

Worth Advancement Foundation. Most

people can't predict the exact size of their

final estate; therefore, making a gift by using

a percentage amount can be a more effective

means of dividing it. This allows you to

benefit loved ones and the Diocese of Fort

Worth in proportion. 
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PERSONAL  APPROACH . . .

One Sentence Is All It Takes 

Including your parish, school, the Catholic Diocese of Fort Worth or another ministry in

your future plans is easy, all it takes is one sentence. Contact Renée Underwood at

817.945.9443 or runderwood@advancementfoundation.org to request sample language

you can use to include us in your will or living trust.  

 

Visit www.advancementfoundation.planmygift.org. If you've already made a gift to us

in your future plans, please let us know  so that we can add your name to our Legacy

Society and also ensure that your gift is used as you intend. 

CONTINUED FROM PAGE 3

BEFORE  YOU  HIT  THE  ROAD  THIS  HOLIDAY  SEASON

Whether you're planning a vacation or

preparing for your holiday trip home, the

anticipation of traveling is hard to beat.

But before you head down the highway or

the terminal with your carry-on luggage,

don't forget to complete all of the items

on your pre-travel checklist, including

planning for the future. 

 

An emergency is the last thing you want

to think about before taking an extended

trip. That said, reviewing your estate

planning documents before hitting the

road is always a good idea. 

 

Documents you should have in place prior

to traveling include: 

A will. This directs who you would like to

inherit your property and assets when you

die, ensuring that your family, friends and

favorite causes receive the consideration you

intend.  

A durable power of attorney for finances.

This is a simple, inexpensive and reliable way

to arrange for someone to manage your

finances if you are unable to do so yourself. 

A power of attorney for health care

decisions. If you become incapacitated

because of an accident or illness, you will

want medical decisions to be made by

someone you trust. This document gives one

or more individuals the power to act on your

behalf in deciding your medical care. 

 

It is often necessary to present the original

documents to invoke power. Therefore, these

documents should be easily accessible and

the person you select as executor should

know where to locate them. In general, the

most important thing is that you

communicate with your family to ensure

they know what to do if the unthinkable

happens while you're away.
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Beneficiary   

Designations

The Three Easiest Ways to

Leave Your Legacy

Although many people think of a will as

the easiest way to transfer assets after

their lifetime, it doesn't cover everything.

In fact, retirement plans, IRAs, life

insurance and commercial annuities are

not controlled by the terms of your will,

but instead use separate beneficiary

forms to determine who receives them.

These beneficiary designations pass

outside of your will, making them

effective and easy ways to leave a legacy. 

 

1. Retirement Plans and IRAs 

A retirement plan or IRA is typically the

largest source of assets that generate

taxable income when paid to a

beneficiary. Therefore, if you are

considering a gift to the Advancement

Foundation for your parish, school or the

Diocese of Fort Worth after your lifetime,

it is usually better to leave taxable assets

to us and give nontaxable assets (such as

stocks and real estate) to your loved

ones. For example, a beneficiary in a  24

percent marginal income tax bracket

would receive  $76,000 of a $100,000

IRA; but, designating the Advancement

Foundation as beneficiary means your

parish, school or the Diocese will receive

the full $100,000. 

 

2. Life Insurance Policies 

Maybe you once needed life insurance

for your loved ones, but now your

family's requirements have changed.

Why not use the insurance policy to

benefit the Catholic Church?  

Not only will you make a substantial gift at

a relatively low cost, but it is revocable at

any time should you need to change your

plans. You can designate your parish,

school, or the Diocese of Fort Worth as the

beneficiary for a percentage of your life

insurance policy's death benefit. You

choose whatever percent you desire. 

 

3. Commercial Annuities 

Commercial annuities are tax-heavy assets

to own, similar to retirement plans and

IRAs. They carry an income tax burden

when paid to your named beneficiary. The

income tax is due on the growth of the

annuity - in other words, what its value is

worth when you die over what you paid for

it. The tax burden makes these assets

another popular choice to leave to a tax-

exempt organization. 

 

How to Obtain Beneficiary Forms from

your retirement plan, IRA, life insurance or

insurance annuities: 

*Contact the administrator of your

retirement plan, IRA, insurance company or

agent. 

*Locate and download forms from their

respective websites. 

 

The Importance of Updating Your

Designations 

Beneficiary designations can be modified at

any time to meet your changing needs. Your

assets may never reach your intended

recipients if you've failed to keep the

beneficiary designations up to date. Experts

suggest reviewing them every two to three

years when you review your entire estate

plan. Also be sure to notify the beneficiaries

so they can claim the proceeds. 
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The information in this newsletter is not 

intended as legal or tax advice. For such 

advice, please consult an attorney or tax 

adviser. Figures cited in examples are for 

illustrative purposes only. References to 

tax rates include federal taxes only and 

are subject to change. State law may 

further impact your individual results. 

Donor  and  Legacy

Society  Appreciation

Luncheon  

 Wednesday , May 16 , 2019 

This event is by invitation only. If you are

interested in learning more please

contact Elizabeth A. Becker at

ebecker@advancementfoundation.org

or 817.945.9443.

The  Advancement

Foundation  Team

Don Wagner, MBA, President 

817.945.9400   

dwagner@fwdioc.org 

 

Renée Underwood, CFRE, Associate Director 

817.945.9441

runderwood@advancementfoundation.org

Annual Diocesan Appeal, Planned Giving,

Parish Campaigns, Diocesan Travel Program,

Parish Operating Grants 

 

Diana Liska, Director of Stewardship

817.945.9444

dliska@advancementfoundation.org 

 

Elizabeth Becker, Advancement Associate

817.945.9443

ebecker@advancementfoundation.org  

St. John Paul II Shepherd's Guild, Special

Collections, Special Events, Foundation

Communication 

 

Dianna Rhoads, Gift Processing Supervisor

817.945.9463

drhoads@advancementfoundation.org 

Donor Information Updates, Stocks & IRA

Transfers


